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What is Digital product?
Digital products are products that are produced and consumed digitally or via electronic format.
Digital products are easy to create and also easy to consume, unlike physical products where you need
lots and lots of resources to get started.
The beauty of a digital product is that you can create it once and sell it over and over again.

Reasons you have not created a digital product
1. You are scared that people won’t buy: Well, I won't blame you because I faced that too. Before I
create my first course, I thought that no one would buy the course when we have billions of courses out
there.
2. You think you need to be a tech expert: That's one limitation that held me back then too. I thought
that I needed to be a expert before I could create a Course that people would buy. You don't need that.
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3. You feel there are too many experts out there: You see, when you see most of these Experts online,
you’ll start feeling intimidated that you are not just enough.
And that is what has made many people down. They think they don't know what to create.
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I felt the same too until I held my first Smartphone Web Design Course (SWDC) on WhatsApp and
people paid.
4. You feel you don't know what to create: Who told you? Look within yourself and you’d see what you
can do and what others can do.
Look around your environment and you’d discover that there are things that you know so many people
don't know.
My first online class in June 2020 was a class on Graphic Design. Back then, 90% of my friends didn't
know how to create a Flyer, Logo, or Banner.
I had to fix a class and was lucky to get 20 people who signed up. You too can create a digital product.

Examples of in-demand digital Products
1. Ebooks
2. Templates
3. Workbooks
4. Planners,
5. Challenges
6. Master classes
7. Webinars
8. Online Courses
9. Membership and Masterminds
10. Graphics Design

How do we get to know what to create?
You see, your digital product must be solving a problem. Because people will buy from you when your
digital product solves a problem for them and getting to know what people want isn't easy, but I'll show
you how.
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1. Ask Questions: There is this saying that goes like this, “He who assumes the market fails”. So your
duty as a digital creator is to know what the market wants.

xanderblog | xanderblog.com

CRAZY SALES ON YOUR DIGITAL PRODUCT BY TEMITOPE OMOTUNMISHE (XANDER)

Because here is the cold truth, that you are creating the product isn't a guarantee that it will sell. So you
want to take note of this.
Ask Questions to know what people want. There was a time I wanted to create a Digital Product in early
2020 but was clueless about if it should be an ebook or video course or even an audio course.
So I had to ask questions on my WhatsApp status, Groups, and Facebook timeline and many people had
to choose a video course.
2. Look out for a problem and solve it: Before I created my course on audience building, I observed that
so many people want to learn how to create a website with their smartphones.
Some people complain about not having access to a laptop, and I think about it to look for a way for the
course to benefit the two sides.
While others were complaining about not knowing programming.
It was from these complaints I observed and decided to come up with a solution that will end all their
problems. I created a course on web design with zero knowledge of coding and both Laptop and
Smartphone users can participate in it.
3. Use online surveys: An example of one is google forms. You can create simple questions with google
forms and send them out to people asking them about the problem they are facing when it comes to
selling online. It works
I did this for one of my digital products which is the Smartphone Web Design Course and I was able to
get the problems most people faced regarding Web development and how they can start designing
websites.
So that’s to tell you that I didn't just create digital products from space.
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How to Create Your Digital Product
1. Ebook: This is the simplest to create and start with. I have created and sold several ebooks.
And creating an ebook is simple and I'll show you the basic tools you can use.
There are others but I’ll share the basic tools. Google docs, MS Word, and WPS App to create the PDF,
Canva to design your book cover, etc.
Another way to create an ebook is through training whether free or paid or even through webinars.
Let's say you organized a class on copywriting and maybe you feel like you don't have the strength to
keep hosting the same classes over and over again.
You can decide to turn the training into an ebook and sell it. So whoever pays, instead of waiting till you
host a training, you can just send the book to them without stress.
2. Video Course: This is kind of bigger, there are so many apps and tools you can use. But if you’re
creating a video with a smartphone, you can use:



Screen recorder like AZ Screen recorder, there are others though
A video editing app like inshot or Kinemaster, there are others though for Smartphone users

3. Audio Course: This is also simple to create too. There are other tools you can use though. If your
phone's sound recorder is of better quality, you can proceed with it.
You can use apps like Spotify, anchor, and some audio processing apps. Simply record your audio and
upload them to the sites or send them to google drive.

Where and How to Sell out your digital Product
1. Selar: Selar is one platform I love so much as it has lots and lots of benefits and features too which are
less stressful.
You can host your digital products on selar as a beginner for FREE, I still use the free version though
But as time goes on and you feel you need to upgrade, you can get the paid version.
2. Carrd.co or Systeme.io: This is one platform I used too and to be frank to date, I still love and use
them. And the best part is that you can create a landing page with your smartphone.
I made my landing pages with my smartphone and they brought results for me. You can check youtube
for a tutorial on carrd.co, or Systeme.io.
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I have a course on this which is Smartphone Web Design Course that will teach you how to create a
website including landing pages, check out the course here: https://academy.xanderblog.com/swdc/
One advantage of having a landing page is that it eases the stress of talking too much or trying to post
too much content on your WhatsApp status.
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3. Use payment gateways: Payment gateways are channels that allow you to send and receive money.
You can use them on landing pages and even whatsapp groups and statuses.
Examples of such platforms include selar, paystack, flutterwave, PayPal, etc.
Don’t know how to go about selar, paystack, and flutterwave, check their youtube channel as they have
premium info that can help you.
4. Run Paid Ads: This is one thing I'll always advise you, don't just depend on your status for sales.
As a beginner, you can start with organic traffic generation before you proceed with Paid ads.
But ensure that you run ads when you’ve made sales from your digital product.
It helps you reach a wider range of persons out there and they come to either your WhatsApp or your
landing page.
5. Generate Quality Leads at Least weekly: In everything that I’ve shared so far, this is the most
important among them all, especially for those of you who want to do well with organic marketing.
If you’re to joke with others, don’t joke with this particular one as I'm saying this from experience.
You don't need to keep depending on the same set of people viewing your status month after month.
This is the key to consistent sales online. Just like I said, generate leads at least weekly, for me, I
generate leads daily though because I know the importance. Spend money to generate leads and don’t
ever see it as an expense.
I have a course on this, it's called the WhatsApp Audience Building Bundle specifically to help you attract
quality leads and build a list of profitable audiences on WhatsApp. Go here:
6. WhatsApp Training: This is also an avenue to launch and sell your digital product. I have launched my
products too via Whatsapp Training.
What you are doing here is simple. I’d advise you to do a free training first so you can use it as an
opportunity to gather more traffic and also to increase your audience too.
I have used this and it worked. Well, it depends on you if you want to use free training or not.
But here is the catch, free training isn't as easy as it seems because you actually need to generate
massive traffic online and you also need to convert them to pay for your offer.
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Mistakes Marketers Make When Selling on WhatsApp.
1. They talk too much and barely listen: One thing you should know is that it is first your customer
before you or your product. So before you go ahead to start preaching your product to them, listen to
what they have to say.
2. They spam DMs and groups with their fliers: This one is common and rampant online especially on
WhatsApp where most marketers spam groups and DMs in the name of promoting their offers and
trying to get people to buy their products.
3. They focus on price instead of value: You should know that the marketplace will reward you for the
value you are bringing to the marketplace and not just the price.
4. They overpromise and underdeliver: Due to the lies online, most marketers have been made to over
promise too many promises to their customers and then they sell products that they can't deliver on.
Don’t, it tarnishes your image
5. They don't grow their audience frequently: This is one common mistake that is prevalent. I also made
this same mistake too and I'd advise you not to do the same. Grow your audience weekly. Get more
eyes to see what you offer.

BEFORE YOU GO, HERE’S SOME ADVICE FOR YOU:
In the online space, no matter what you sell or offer, Be it digital, physical, affiliate, or eCommerce
product,
The two most vital skill you need is Traffic Generation and Sales. Well, I have been in the online space
for close to two years now and I’ve sold different kinds of products,
So I’m saying this from experience, especially if you truly desire to Sell out more and more of your digital
products, you need two things:



● Traffic Generation - Steady Inflow of Traffic
● Sales - A Powerful and Well Defined Sales Strategy

These two skills will help you drive traffic to your products, sell to them and close them to pay you.
That’s the secret to the few Entrepreneurs who make millions online and those who struggle to sell.

CONCLUSION
There you have it, Crazy sales on Your Digital Product
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I believe with the information I have shared with you, you have gotten ideas on how to create digital
products that sell.
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Here is one thing I need to let you know, creating digital products is one thing, but selling that product is
another thing on its own.
I'm talking from experience so I know what I faced back then when I created my first digital product and
struggled to sell out a few copies of it.
Having created and sold more than 9 digital products, I have created a course on how to Create, Launch
and most importantly Sell Digital Products.
But don’t forget to put into action all you have learned in this free report because nothing will work until
you take action. I am waiting for your review and testimonial.

About Author

Hi, My name is Temitope Omotunmishe .X.
I am a Web Developer, Blogger, and Freelancer
I am a Co-Founder of a Digital Store and Xanderblog.
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Having trained over 100+ students comprising of business owners, coaches, students, etc, and have to
make Six Figures on web development. I discovered one of the major challenge people have putting
their product on the internet is a website.
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Either the cost, the skill, or getting the right designer was a problem for them. So I decided to create this
step-by-step guide anybody can follow to create a professional website or sales funnel and sell crazily
online.
He helps Online Entrepreneurs sell out their info products with Persuasive Messages and High
Converting Sales Funnels.
You can connect with him via social media:
WhatsApp: https://wa.me/message/5QP5FZGJM44DG1
Twitter: https://twitter.com/devxander6
Facebook: https://facebook.com/dev.xander.39/
Instagram: https://www.instagram.com/dev.xander.39/
Do You have questions to ask me, anything you want to share with me as regards the success of your
business? I’d also love you to Connect with me on WhatsApp +2349065246916 or Call 07043043360 You
mean a lot to me.
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